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A SPECIAL MESSAGE
Here we are at the beginning of Summer 2013. Fourth of July in just a few days! Seems like we
were just celebrating the start of the New Year! Last week interest rates on mortgages took a
big jump to around 4.5%. That is still very low, historically speaking, but one has to wonder how
high they may go. While you are enjoying your summers, if you have any questions or need
assistance, feel free to contact me at the numbers and sites below.
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How to stage your baths for buyers
.

Staging your home properly creates an inviting and welcoming
environment for potential buyers. It can mean the difference
between a property languishing on the market or a quick sell. Here
are some bath ideas that are sure to delight potential buyers.
1. Clean is king. First and foremost, baths should be clean. Generally,
buyers do not spend much time viewing baths, so the first
impression should be a lasting one. Take the time to scrub tiles,
shower doors, and mirrors.
2. Simple updates. Change the hardware to reflect current trends.
An inexpensive makeover entails updating knobs, pulls, faucets
and towel racks.
3. Fresh linens. Set out matching guest towels that accent the wall
color to bring the room together. Less is more. Remove personal
pictures and items and instead opt for a hotel chic.
4. Win by a nose. Consider placing flowers, scented soaps or room
deodorizers to enhance the space. Lit candles are discouraged
for safety reasons.
5. Personal effects. Remove any personal items you would not want potential buyers to see. It's a good
idea to store all clutter out of view.
6. Don't be a drip. A constant drip can be a distraction and turn off to potential buyers. Repair any leaky
faucets or clogged drains.
7. Light it up. Check to make sure all the lights in the bathroom are working. Bulbs are inexpensive, and a
dark bathroom can cost you a sale.
8. Intriguing accents. Consider replacing worn out bath rugs and shower curtains. Dingy accents can
detract from a beautiful space.

Mortgage rates dos and don'ts
.
Unless you are financially able to purchase a property outright,
securing a mortgage is the only way to achieve home ownership.
Here are some do's and don'ts when it comes to a mortgage.
Do:
1. Pay your bills on time and cut down on any debt. Credit
scores are crucial. Your credit score will determine if you are
able to get a loan and your interest rate.
2. Save now for a down payment. It's no secret that the more
you are able to put down, the less you have to borrow.
However, it is important to note that it may make more sense
to pay off high interest debt first. In other words, pay off your
credit card debt and settle for less of a down payment because
your mortgage interest rate should be less on the property loan.
3. Shop lenders. Compare interest rates and closing costs, such
as application fees and appraisals. Learn about the different
types of mortgages before meeting with lenders.
Don't:
1. Don't make any large purchases or career changes right before the
closing. Your lender will recheck your employment status and credit
profile again shortly before the closing.
2. Get preapproved for a mortgage, not just prequalified. This will
expedite the home buying process and give you negotiating
strength and credibility. Sellers will sometimes accept lower offers
from qualified buyers, who can show they can close the deal.
3. Don't get in over your head. Borrow what you can afford, not what
the lender is willing to lend. Scrutinize your budget and factor in
property taxes, utilities and maintenance.
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