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A SPECIAL MESSAGE
I can't believe that we are already one month into 2013. Things are getting crazy here and I 
am kept very busy trying to keep up with the buyers and sellers that are contacting me. There 
are days when I am tempted to toss the cell phone out the car window. But I truly enjoy 
working with our winter visitors and those people who live here all year long. However, the 
market is improving, and we see proof of that every day. That is a very good thing! 
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Five ways to help your house sell in the snowy 
winter months. (Maybe not so helpful in Florida, 
ha ha!)
.
In most areas of the country, selling your home in the cold winter months can be 
a challenge. The days are shorter, the landscape is bare, and often, buyers 
have to contend with inclement weather. However, the good news is that the 
potential buyers who do brave the elements to see your home are serious 
buyers. Here are some helpful tips on how to make your house stand out during 
the winter season.
.
First impressions leave lasting ones, so ensure potential buyers can get in and out 
of your home safely and easily. If needed, shovel a path to your home from the 
street and spread sand over slippery steps and walkways. Stow all shovels and 
supplies away from view, no one wants to be reminded of homeownership tasks 
when contemplating a purchase!
.
Illuminate every space in your home and don't forget a welllit entry, it is 
essential for safety and enhances curb appeal. Set the thermostat at a warm, 
comfortable temperature, to greet potential buyers, and if possible, showcase 
the fireplace. Freshly baked cookies are always a welcoming aroma, or consider 
displaying fresh flowers throughout your home. Because buyers are unable to 
see your home with its spring and summer vegetation, exhibit pictures of your 
home in the warmer months.
This enables buyers an opportunity to appreciate the exterior of your home in 
warmer seasons and in brighter natural light.

Here in the Sunshine State our properties sell all year long! 



How to get the most return on your remodel 
investment. What upgrades are worth it.
.
Remodeling Magazine and the National Association of 
REALTORS® (NAR) recently released their report comparing 
remodeling cost vs. value. The results vary depending on 
multiple factors including: region, quality of work, value of 
homes in your neighborhood, and when you plan to sell your 
home in relation to the completion of the project.
.
According to the overall findings, to boost the value of your 
home, start by upgrading the exterior. Replace your front door 
with a steel or fiberglass entry door to add curb appeal and 
value. Give your home a facelift and dramatically improve your 
facade by upgrading your existing siding. New garage doors 
will enhance your home aesthetically and functionally. The 
report also mentions that new windows save owners in energy 
costs and often add to resale value. When possible, the 
addition of a wood deck to outdoor living space is definitely a 
sought after amenity by potential buyers.
.
As for interior remodels, convert unused space into living areas. 
Finish the basement or convert the attic to a bedroom. Also, 
minor kitchen updates such as counter, cabinet, floor and sink 
upgrades are always big selling points.

Most desirable beach getaways.
.
Escape the winter cold and visit a tropical 
destination! Cabo San Lucas, Mexico or 
Trinadad and Tabago, in the Caribbean will 
warm your spirits. For something a little more 
local, check out Islamorada, Marathon or Key 
West in the Florida Keys.
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